JlabopaTtopHa poboTa Neo 2

Kypc: Teopis 6peHanHry, on3anH Ta angeHTuKa

Tema: bpenp-nnatdpopma. CTpaTeriyHe MO3UIIIOHYBAHHS Ta IMigXKeBa dYacTUHa
dbopmyBanHs OpeHmy.

Meta: Hapuutucsi QopmysioBaTu Micito, Bizsito, 1iHHOCTI Ta ¢inocodito OpeHOy;
OomaHyBaTH IHCTPYMEHTH CTpaTerigHoro mnos3unionyBaHHs (Brand Identity Prism,
apxetunu OpeHpay, Brand Positioning Statement); BU3Ha4YMTH IIiTLOBY ayOUTOPil0 Ta
IiHHICHY IPOMO3ULi0 O/Is BIAaCHOTO IPOEKTY.

IIa nabopamopHa poboma € no2iuHum npodosdceHHsm JIP Ne 1. CmydeHm npautoe 3
memow QiHasbHOo20 npoekmy, obpaHoro y JIP Ne 1, ma po3susae cmpameziuHy oCHO8Y
0151 no0a/buwoi po3pobku gizyanvHoi atidenmuxu (JIP Ne 3-8).

TeopeTUyHi BipoMOCTI

1. BpeHp-nnatdopma: Big cTpaTterii o Au3anHy

[Tepmr HiXK TPUCTyIaTU A0 Bi3yasibHOI PO3POOKM aWieHTHUKU, HeoOXimHo chopMyBaTHu
cTpaTerigyHui GQyHmaMeHT OpeHOy — Tak 3BaHy OpeHa-tuiatgopmy (Brand Platform).
ITe moxkyMeHT, 1110 (PiKCy€ KITIOYOBi CMUCIIOBI OpieHTUPU OPEHOy i CIIYTye OCHOBOIO [JIs
BCiX HopanblINX pilleHb: Big BUOOPY KOJILOPIB i WIpuU@TIB A0 TOHY KOMYHIKaIii y
CcolIliaJTbHUX MepexXkKax.

Bpenp-nnaTdopma 3a3Buuall BKIIIOYAE TaKi eIeMeHTH: Micist (HaBimo OpeHp icHYE),
Bi3isti (gkuM BiH mnparHe OyTu y MaWOyTHbOMY), IHHHOCTiI (NIPUHIUOH, SKUMU
KepyeThcst), brand personality (momceki skocti OpeHOy), IO3HIIIOHYBaHHS
(yHikanmpHe Miclle B cCBimoMocCTi crioxkuBada), Ta HiHHicHa mnpomo3urist (value
proposition — oMy KilieHT obupae caMe e OpeHn).

YV Teopii OpenguHry mnoHATTS brand personality (ocobucticts Openmy) OyIo
cucrtemMaTtu3oBaHe [[>keHHibep Aakep, fKa 3anpolloOHYyBaja II'ITh KIIOYOBUX BUMIPIB
ocobucTocTi 6penny: mupicts (Sincerity), 3axomnenus (Excitement), KOMIIETEHTHICTh
(Competence), BurtoHdeHicTb (Sophistication) Ta xopctkicte (Ruggedness).
Hampuknan, Red Bull copuiimaetscssi sk OpeHpm  «3axormyieHHs», Audi —
«KOMIIETEeHTHOCTi», Burberry — «ButoH4eHOCTi», a Harley-Davidson — «>KOpCTKOCTi».
36ir w™mixk ocobucTicTioO OpeHAy Ta caMoigeHTH(IKAIli€l0 CIIOXKMWBadYa MigBUIIYE
JIOSIIBHICTE Ta eMOILIMHY TPUB’I3aHiCTh H0 OpPeHay.

2. IHcTpyMeHTH nobynoBu 6peHa-nnatcdopmum

Brand Identity Prism (IIpu3ma imentuuyHocti Openny Kamdepepa) — omHa 3
HaUOinbIl BimoMUX Mopeneil ONs CTPYKTypyBaHHs brand identity. IIpm3ma BKIodae
IIiCTh TpaHel: ¢ismyuni xapakTepuctuku (Physique), ocobucticts 6perny (Personality),
KynmbTypa (Culture), crocynkm 3i cmnoxwuBaueM (Relationship), BimoOpaxkeHHs
cunoxuBada (Reflection) Ta camoimigxk cmoxkusada (Self-Image). Lla Momens mo3BoOJisiE
mobauynty OpeHHO SK IIJIICHYy CHUCTeMy, [e 30BHIImHIA o00pa3 y3romXKYyeEThCS 3
BHYTPINIHIMY I[IHHOCTSIMU.



Apxetunu OpeHmy — minxif, 3acHoBaHUM Ha Teopii Kapna FOura, mo Buginse 12
06azoBux apxeturniB (I'epoii, Byntap, Mynpeus, TBopens, OmikyH, JocmigHMK Ta iH.).
KoxkeH apxeTurl BU3HAYAE XapaKTep, TOHANbHICTh Ta CTUIIb KOMYHIiKalll OpeHmy.
Hampuknan, Nike BukopuctoBye apxetun I'eposi, Apple — Tsopusg, a Jeep —
[ocninHuKa. ApXeTuUI OomoMarae CTBOPUTU €MOIIIMHO pPe30HAaHCHY icTopito OpeHmy
(brand storytelling).

Brand Positioning Statement — 1e xkopoTke ¢dopmynoBanHsa, 10 Qikcye
No3ullioHyBaHHs OpeHnmy 3a mabnoHoM: «IOns [minboBa aymurtopis], ska
[moTpeba/kouTeKCT], [Ha3Ba OpeHny] — 1e [KaTeropis], mo [KiIo49oBa mepeBaral, Tomy
mo [mpuuwHa mosipu]». Lle pobouuil iHCTPYMEHT, KU TpuMae (HOKYC yCi€ei KoMaHOu
Ha €EOUHOMY CTpaTeriYHOMYy IIOBiIOMJIEHHI.

3. UinboBa ayauTopis Ta KyJIbTYPHUN KOHTEKCT

BusHauenHs1 IinboBoi ayguTopil (LJA) € KpPUTUYHHMM KpPOKOM y I0OyZOBi
OpeHa-cTparerii. CygyacHU# MiaXim BUXOOWTL 3a MeXKi TpamuIliiiHol memorpadii (BiK,
ctaTh, poxim) i Bkmoyae mncuxorpadiyHmii npodinb: IHHOCTI, CTUIL XKUTTS,
MOTHBallil, MemiacoxkuBaHHs Ta 00J1LOBI TOYKH (pain points) aymurtopii.

IocnmimHWKM KyJIbTYPHOTO OpeHOuWHTY, 30KpeMa Jyrmac XoOIT, HaAroJOUIYIOTH, IO
curnbHi OpeHOU KOHKYPYIOTh HE CTiJTbKM Ha PiBHI QyHKITiIOHATBPHUX IIepeBar, CKiTbKU Ha
CUMBOJIIYHOMY PiBHI — uYepe3 Midu, sSKi pe30oHyIOTb i3 KyJIbTYpHUMH IOoTpebamu
ayguTopii. Came TOMYy MJIi CTBOPEHHS aBTEHTUYHOTO OPEHOYy BaXK/IMUBO PO3YMITH HeE
JIUIIEe «XTO» Balll CIOXKUBaY, a U «y SKOMY KyJIbTYpPHOMY KOHTEKCTi» BiH iCHye€ Ta SKi
3HA4YEeHHS IIyKae.

IOnst poboTn y MexKaxX [OAHOIO KypCy peKoMeHOyeThcsi cTtBoputu mepcoHy (User
Persona) — BurapmaHoro, ajge peajiCTU4HOro npexcraBHuka LA 3 iM’aM, poTo, onucom
KUTTEBOI cHUTyallil, Iiziell Ta mnpobiem. lle momomMmozke mnpuMMaTU [OAM3aMHEPCHKI
pillleHHSI, OPIEHTYIOUYNChH HA KOHKPETHY JIIOOWHY, a He aOCTPaKTHY CTaTUCTUKY.

MpakTuiHa YacTUHa

Yci 3a80aHHa sukoHyromucs 0458 npoekmy, obpaHoz20 y JlabopamopHil pobomi Ne 1.
Pesyaemamu uiei pobomu cmaHyms cmpameeziuHum ¢pyHOameHmom 0451 nodasvuloi
po3pobxu gi3yasivHoi atideHmuku y JIP Ne 3-8 ma ¢piHanvHo20 6peHIbYKY.

3aBpaHHA 1. Onuc NpoAyKTYy / NOCAYrun
1.1. Omnwucatu CcyTHiICTH HOpPOOyKTy abo Mocayru Bamoro OpeHOy: IO caMe
IIPOIIOHYETHCS, IKy IPo0OIeMy BUPIINIyeE, y YOMYy aKTyalbHICTbh Ha PUHKY.
1.2. TIpoBecTH KOPOTKMM aHali3 KOHKYPEHTHOTO CepenoBUIla: BU3HAYUTU 3-5
npsamMux abo HenpsIMUX KOHKYPEHTIB, 3a3HAYUTH iXHi CUJIbHI Ta cabKi CTOPOHMU.

1.3. ChopmymioBaTu yHiKanbHy HiHHicHY mpomo3sutito (Value Proposition) — uwiTko
MMOSICHUTH, YOMY CIIOXKMBa4 Ma€ o0paTu Balll OpeH[ cepel KOHKYPEHTIB.

3aBpaHHA 2. LlinboBa ayauTopia Ta nepcoHa

2.1. BuU3HAuYUTH IIJTLOBY ayOUTOPil0 OpPeHOy 3a TaKUMU ITapaMeTpaMmu: memMorpadis
(Bik, cTaTh, pOoxim, perioH), ncuxorpadiss (IiHHOCTI, CTHUIb KUTTS, iHTepecHu),
TIOBEIiHKOBI MaTepHU (He IryKae iHdopMallito, IK TpU¥Mae pillleHHS PO MOKYIIKY).



2.2. CtBoputu User Persona — pmeTajlbHUU HOPTPET TUIOBOIO IpencTaBHUKa LIA:
iMm’s1, BiK, mpodecis, ctunb KuUTTA, wimi, 6omi (pain points), ymioGneni 6peHmou,
MemiacnoxuBaHHS. [lepcoHy 0bOopMUTH Bi3dyaibHO (3 GOTO/imoCcTpalii€io).

3aBpaHHA 3. Micia, Bi3ia Ta wiHHOCTI OpeHay
3.1. ChopmymoBatu Mmicito OpenHpgy (1-2 pedeHHs): YoMy OpeHO iCHYe Ta SKYy
LIHHICTH BiH CTBOPIOE [JIsT CBOEI ayOUTOPII.
3.2. ChopmymioBatu Bi3ito Openpy (1-2 pedeHHs): sKuM OpeHp mparHe OyTH y
nepcnekTtusi 5-10 poxkis.

3.3. BusHauuTH 3-5 KIHYOBHX IiHHOCTEH OpEeHOy 3 KOPOTKHUMH ITOSICHEHHSMH.
[liHHOCTI MalOTh OYTU aBTEHTUYHUMHU Ta BiIPi3HATH OPEH Bill KOHKYPEHTIB.

3aBpaHHA 4. Brand Personality Ta apxeTun

4.1. BusHauutu apxetun OpeHpay (oguH 3 12 apxetuniB 3a FOHTrOM/Mapkowm i
[Tipcon). O6rpyHTyBaTH BHOIp: YOMYy caMe Iell apXeTWUIl BiOMOBimae XapakTepy
OpeHny.

4.2. Omnucatu Brand Personality 3a mopmenmio Aakep (obpatu 3-5 KITIOUOBUX
xapakTepucTuk) abo 3anmoBHuTH Brand Identity Prism Kamndepepa (Bci 6 rpanei).

4.3. Busnauutu Tone of Voice — ToHambHICTH KOMyHiKalil 6permgy. Omucatu 3a
KajgaMu: GopManbHUM — HedOopMasbHUMN, CEPUO3HUN — TpPaliuBUM, eKCIIePTHUMN
— OPYXKHIiN, cTpuMaHuu — emouinuii. HaBectu 2-3 npuknanu ¢ppas/moBigoMieHb y
ObOMY TOHI.

3aBpaHHA 5. Brand Positioning Statement
CdopMmyrtioBaTu NO3UIIOHYBAaHHS OpeHAy 3a I1abI0HOM:

«Ilna [uinrvosa ayoumopis], axka [nompeba abo cumyauis], [Hazea 6peHOy] — ue
[kameeopis], wo [kKatouosa nepesaaza], momy w,o [npuuuHa dosipu / apaymeHm]».

Positioning Statement mae 6yTu nakoniunuM (2-3 pedeHHS) Ta YiTKO BimoOpazkaTu
VHiKanbHY II03UIliI0 OpeHay BiIHOCHO KOHKYPEHTIB.

3aBpaHHA 6. OopmMmneHHsa OpeHa-nnaTtdhopmm

3ibpaTu pe3ynbTaTd 3aBOaHb 1-5 B €OUMHUN OOKYMEHT — OpeHa-mIaTrdopmy.
[IOKyMeHT IOBUHEH MaTHU OXaliHe, CTPyKTypoBaHe odopmieHHsI. PeKoMeHOyeThCS
BUKOPUCTOBYBaTU cyd4acHi 3acobu: Figma, Canva, Notion, Google Docs a6o
InDesign. [lonyckaeThcsi 0QOPMIIEHHS y BUTISI IIpe3eHTallil.

OpienToBHUM 06csr: 4-8 cTopiHOK abo 10-15 cranpis.

Bumoru po 3axucTty nabopatopHoi podoTm

[n1s1 3axucTy mabopaTopHOi PoOOTH HEOOXigHO ITPeaCTaBUTHU:

1. DokymeHT Openpa-minatdopmu (PDF), mo MicTHTBE yCi PO3m@inu: OmMHUC IIPOOYKTY,
aHasi3 KOHKYPEHTIB, IIHHICHY IIPOIO3uIil0, IIiIboBy aymuTopito 3 User Persona,
Miciro, Bi3ito, nmirHOCTi, Brand Personality / Brand Identity Prism, Tone of Voice Ta
Positioning Statement.

2. YcHa BiAnIOBiAb Ha KOHTPOJIBbHI 3alIUTAHHSA IIif] YaC 3aXUCTYy.



KOHTpPOJIbHIi 3anNUTaHHA

1. ITo Take 6peHp-maTdopMa Ta SKi €JIeMEeHTH BOHA BKITIOYAE?

2. Tlosicuite Mopmenb Brand Identity Prism Kamndepepa. Ha3sBiTh I1IicTs rpaHel
IPU3MHU.

3. HasgiTh n’saTh BumMipiB Brand Personality 3a Aakep Ta HaBe[iTh NPUKJIagu OpPeHiB
OJIST KOXKHOTO.

4. IITo Take apxetun OpeHnay? HaBemiTh mpuKIagu TPhOX apPXETHUIIB Ta BiAMIOBIMHUX
OpeHmiB.

5. ChopmymioiiTe Brand Positioning Statement gnsa 6ynb-skKoro BimoMoro 6peHmy.
6. ¥ yomy pisHUII MixkK Micieto Ta Bidieto 6peHOy?

7. WMo Take Value Proposition i gK BOHa TmOB'g3aHa 3 KOHKYPEHTHUM
MO3UIIOHyBaHHAM?

8. IlosACcHITE MOHATTS KyNbTypHOTr0o OpeHOuHTY (cultural branding) Ta #oro 38’130k i3
apxeTUNIaMH.
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