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SEGMENTATION

[Toain puHKY HA TPYIIH CIIOXKHBAYIB

Mozaeas STP : ~

TARGETING

Bubip HainpuBabIMBIIIIX CETMEHTIB

Segmentation — Targeting — Positioning

POSITIONING

CTBOpeHHA YHIKAIBHOI O3HUIIII Y CBIIOMOCTI CIIOJKHBAaYiB




Buoip MiJyibOBHX CETMEHTIB

Ominka Ta Biibip HaMOIIBII MPUBAOJIHUBUX CETMEHTIB JIJIA KOMIaHil

Po3mip cermeHTa IToTeH1ian 3pocTaHHA KonkypeH1iis

JloCTyIIHICTD Pecypcu kommnaHil IIpubyTKOBiCTH

Crparerii oxXoIieHHS: Hegu(depeHI[INOBaHUH MapKeTHHT, TU(epeHI[IH0OBAaHUN MapKEeTHHT,

KOHHEHTpOBaHHﬁ MapKETHHT



dopMyBaHHA YiTKOT0, BIIMIHHOTO Ta 6askaHOT0 00pasy MPOAYKTY V CBiZIOMOCTI IiJIbOBHUX CIIOKHBAYIB

ITo3uIliloBaHHA

BITHOCHO KOHKYPEHTIB

3a arpuoyraMu

XapaKTepHCTHKH, AKICTB,

1HHOBAI]

3a BUrogamMmm

Poss'sizanna mpobiem,

3a/10BOJIEHHA TIOTPeD

3a
KOpHCTYBadYaMHu

Crerudivuna mipoBa

ayauTOopiA

3a
KOHKYpPE€HTaMH

IlopiBHAHHA 3

albTepHAaTHBAMH

3a miHow/
AKICTIO

CHiBBIgHOIIIEHHA IIIHHOCTL

3a
BUKOPHUCTAHHAM

Curyanii crioxxuBaHHA




Mopeis STP cTBOpIOE OCHOBY IS BCIX MapKETHHTOBHX PIllIeHh KOMITaHI1

STP Busnauae XTO e HaimuM KJI1€HTOM

STP Busnauae K Mmu BijipisHAEMOCH

STP nanpasise mapkeTHHT-MIKc (4P)

YerminiHa cerMeHTallisl, TOUHUH TapreTHHT Ta UiTKe MO3UIIII0BaHHSA — 3alopyka e()eKTHBHOCTI MapPKETHHIOBOL

cTparerii



PRODUCT DIFFERENTIATION AND MARKET
SEGMENTATION AS ALTERNATIVE
MARKETING STRATEGIES

WENDELL R. SMITH
Alderson & Sessions

Benaeaa Cmit
— aMEpUKaHChKUI MApKETOJIOT, IKui y 1956 pori omy0OmikyBas
crarTio «Product Differentiation and Market Segmentation as
Alternative Marketing Strategies» B Journal of Marketing.
Horo roioBHUIT BHECOK — BiH BIIEpIIE HAYKOBO OOIPYHTYBaB
KOHIIETIIII0 PUHKOBOI CerMEeHTAIlIl SIK OKpeMYy MapKETUHTOBY
ctparerito. [{o poro komMmnaHii 34€01IbIIOT0 BUKOPUCTOBY BAIIN
MaCOBHUI MapKETUHT (OIMH OPOIYKT ISl BCIX).
CMIT 3anpoInoHyBaB:
*Po3misigaTi puHOK HE SIK OAHOPIIHY Macy, a SIK CYKYIHICTb
PI3HUX TPYIl CIIOKUBAYiB
*AfjanTyBaTH MApKETUHTOBY MPOIO3UIIIIO 1] CrieU(IuHI
NOTPEOU KOXKHOI TPYIH
*BUKOpHCTOBYBaTH CETMEHTAIIIIO SIK AJIbTEPHATUBY MPOAYKTOBIN
nudepenIaii
Horo inei cTanu 0CHOBOO IS HONAJIBIIION0 PO3BUTKY
koHuenii STP, sy mi3Hime cucremaruzyBaB ®@imin Kotiep.
Kotniep 1o1aB TapreTHHT 1 MTO3UIIFOBAHHS /10 CETMEHTAIlli
CwmiTa, CTBOPHUBIIHM IUTICHY MOJI€NIb CTPATETIYHOTO MAPKETUHTY.
Tomy CMiTa 4acTo Ha3MBaOTh «0ATHKOM PUHKOBO1
CEerMEeHTaIll» B MAPKETUHIOBIN HayIll



dunin Kotiiep
— aMEepPHUKaHChKUM MapkeToor, npodecop Ikomnu
menemxmenTy Kemnora (Kellogg School of Management) B
[1iBHiuHO-3aXigHOMY yHiBepcHTeTi. Moro 4acTo Ha3HBAIOTH
«0aTbKOM Cy4aCHOI'O MapKETHHTY».
B konTekcTi moaeai STP ioro poasb Taka:
Kotniep ecucremarusyBas i nomyJjasapusyBaB Mojieib STP sk
IUTICHUN CTpaTeriyHuM ImiaXi:
1.B3sB koHnenuir cermentaunii Benaenna Cmita (1956 p.)
2./lonaB 1Ba HACTYIHI eTanu: TapreTUHr (BUOIp UTLOBUX
CErMEHTIB) 1 MO3UIIIF0OBaHHS (CTBOPEHHS YHIKAIBLHOTO 00pasy B
CB1JOMOCTI CITIO’KUBAYIB)
3.0nmcaB 10 Moaesb y cBoeMy miapyunuky «Marketing
Managementy (niepire Bumanus 1967 p.), skuii ctaB «bioimiero
MapKETUHTY» JJIsl KITBKOX TTOKOJIIHB
4.3poouB STP cTtanaapToM CTpaTeriyHOro MapKETUHTOBOTO
IJIAHYBaHHS B yCbOMY CBITI
Sxuo CMIT BIAKpUB CErMeHTallito, To Kotiep nepeTBopus ii Ha
KOMIUIEKCHY CTPaTeriuyny Moaejb 1 3po0OuB ii
3araJbHONPUNHATOIO TPAKTUKOIO B MAPKETUHTY




XUTOMUPCHKA
‘ NONITEXHIKA

JEPXABHUA YHIBEPCUTET

2. KoHenmiss MAapKeTHHI-MIKC
(mepiua Bepcisi, Hix bopaen)

Prepared by Ph.D. Tetiana Zavalii



KoHnenmisa MapKeTHHI-MIKC [ Maprerosor = Kysap ]

J

Marketing Mix

[ [urpenientu = MapKeTUHTOBI iIHCTPYMEHTH ]

Hin bopgen, 1953
|

Habip iHCTpyMeHTIiB MapKeTUHTY /I JOCATHEHHS I[iJled KoMIIaHii

Penment = MapkeTHHIOBa cTpaTeris ]

IToxom:xeHHA KOHIIeIIIlll

Hin Bopien zanosuuns TepmiH y Jxkeiimca KasuritoHa, sKWi oniMcyBaB MapkeToJiora sik "mixer of

ingredients"



12 eJIEMEHTIB MapKeTHHI-Mikc bopgeHa

ITponykrose . Kanaiu
IT1HOYTBOpEHHA bpenauHr .
IVIAHYBAHHA TUCTPUOYIIIT
OcobucTuit .
Pextama ITpomoIria YmakoBKa
IpoaaxK
. dizmuHa IMTomryk ¢rakTiB Ta
JleMOHCTpAaIga OO0cayroeyBaHHA
o0poOKa aHaI3




Marketing

KirouoBa iges bopaeHna Mix

MapKeTHHTOBI IHCTPYMEHTH — Ile He OKpeMi /iil, a B3aeMOIIOB'A3aHI eJIeMeHTH, Kl MOTPIOGHO

KOMOIHyBaTH

Aparrramia mif Cuneprisa CHyuKicTh

PHUHOK eJIEMEHTIB KoMOIHAaIi

Binnosigp Ha OpienTaris Ha o
) JTuHamiuHicTb
KOHKYPEHITII0 CIIO;KUBAyYa




PUHKOBI CJIN TAa MAPKETHHI-MIKC

BOP,[[,BH HaroJiomysas, 110 MapKeTHHF-MiKC IIOBUHECH aJAalITyBAaTHUCH 1O 30BHIITHIX PHHKOBHX CHJI

IToBeaAiHKA CIIO:KUBAYIB

MoTuBaIrif, KyIiBeJIbHI 3BUUKH, PEAKITI

JIil KOHKypeHTiB

Crparerii, TO3UITIIOBAHHSA, IHHOBAIII1

Toprosi napTHepu

PoznpibHa TOpTiBIIA, TUCTPUD TOTOPH

YpsAagoBa moJiiTuKa

PerymoBanusa 3aKOHOJABCTBO
]

ExoHOMIYHI yMOBH

KymipesbHa CIPOMOXKHICTD, TPEHIH

TexHoOJIOr11

Hogi Mo;xIHBOCTI BUPOOHHIITEBA Ta
KOMYHIKaITii




CnaagmmHa KOHIIEeIIIll

Konnenmis bopaeHa ctasa 0oCHOBOIO JJ1 TOAAJIBIIIOT0 PO3BUTKY MapKEeTUHTOBOI Teopil

1953 — bopzeH: 12 eJleMeHTIB MapKeTHHT-MiKC

1960 — MakKaprti: cupoienss Jio 4P

1967 — KoTsiep: nomysisipu3aiiisi Ta cTaHAapTU3AILis

bopzieH crBopuB dpyHIaMEHT JIJis PO3YMIHHA MapKETHUHTY AK CHCTEMH B3a€EMOIIOB si3aHUX IHCTPYMEHTIB, a He Habopy

OKPEMHX TAKTHK



Hix bopaen
(1895-1980)
— aMEPUKAHCHbKUI HayKOBEIlb, Ipodecop pexyiamu y Bunnii mkosi
J1JI0BOTO aJMIHICTpyBaHHs ["apBapaCchKoro yHiBepcuTeTy. BiH BBIB
TepMiH «marketing mix»

Bbopnen o6iiimaB nmocaay npe3ujaeHTa HaiioHansHoi acoriantii
BUKJIAJIa41B MAPKETUHTY, a TAKOXK HAIlIOHAIBHOIO MPE3UICHTA
(1953-1954) AmepukaHChKOT acorriallii MapkeTuHry. [IpoTsarom
1956-1962 pokiB BiH OyB rosoBoro mnpasiinas Harvard Business
Review. Bin 3a1umuiB BUKIaAabKy JISUIBHICTE ¥ 1962 pori Ta
30CepeIUBCS Ha MUChbMEHHUIbKIN AisJIbHOCTI



The Concept of the Marketing Mix'

NEIL H. BorDEN

Harvard Business School

Elements of the Marketing Mix of Manufacturers

1. Product Planning—policies and procedures rclating to:
a) Product lines to be offered—qualities, design, etc.
b) Markets to sell: whom, where, when, and in what
quantity.
¢) New product policy—research and development pro-
ram.
2. %‘r:’a‘ng——policies and procedures relating to:
a) Price level to adopt.
b) Specific prices to adopt (odd-even, etc.) .
c) Price policy, e.g., one-price or varying price, price
maintenance, use of list prices, etc.
d) Margins to adopt—for company; for the trade.
3. Branding—policies and procedures relating to:
a) Selection of trade marks.
b) Brand policy—individualized or family brand.
c) Sale under private label or unbranded.
4. Channels of Distribution—policies and procedures relat-
ing to:
g) Channels to use between plant and consumer.
b) Degree of selectivity among wholesalers and re-
tailers.
c) Efforts to gain cooperation of the trade.

5. Personal Selling—policies and procedures relating to:
a) Burden to be placed on personal selling and the
methods to be employed in:
1. Manufacturer’s organization.
2. Wholesale segment of the trade.
3. Retail segment of the trade.

6.

10.
11.

Advertising—policies and procedures relating to:
a) Amount to spend—i.e., the burden to be placed on
advertising.
b) Copy platform to adopt:
1. Product image desired.
2. Corporate image desired.
c) Mix of advertising: to the trade; through the
trade; to consumers.
Promotions—policies and procedures relating to:
a) Burden to place on special selling plans or devices
directed at or through the trade.
b) Form of these devices for consumer promotions,
for trade promotions.

. Packaging—policies and procedures relating to:

a) Formulation of package and label.
Display—policies and procedures relating to:
a) Burden to be put on display to help effect sale.
b) Methods to adopt to secure display.
Servicing—policies and procedures relating to:
a) Providing service needed.
Physical Handling—policies and procedures relating to:
a) Warehousing.
b) Transportation.
c) Inventories.

. Fact Finding and Analysis—policies and procedures re-

lating to:
a) Securing, analysis, and use of facts in marketing
operations.



/)KI/ITOMVIPCbKA
4LIONTEXHIKA
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3. Konuenuist 4P (/I:xepom MaxkKapri)

Prepared by Ph.D. Tetiana Zavalii



Konneniia 4P

Product — Price — Place — Promotion

Jl:xkepom MakKapTi, 1960

CHpOIHeHHH Ta CI/ICT@M&THB&HiH MapKETI/IHF-MiKC



Bix 12 es1teMmeHTIB 10 4P

MaxkKaprti 3rpymyBaB 12 eseMeHTiB bop/ieHa y YOTUPH KaTeropii A1l TPaKTUYHOTO 3aCTOCYBaHHS

12 esteMeHTiB bop/ieHa (1953)

CucreMmaTu3sallisi Ta KaTeropusaliis

4P MakKaprti (1960)

Koxxua "P" 06'eqHye KinbKa eJleMeHTIB MapKETHHTY B JIOTIUHY KaTeropiio, Mo MOJIETTIYE IIAHYBAHHSA Ta YIPaBJJIIHHA



Yorupu e1emMmeHTH 4P

PRODUCT

IIpoaykr

Tosap uu mociyra, Mo NPOMNOHYETHCA

CIIOXKHBAYeBl

PRICE

IHina

I'porrroBa BapTicTh TPOAYKTY AJIA CHOKHBaYA

PLACE

Micme

Kananu posnoziny Ta JOCTYIIHICTE IPOAYKTY

PROMOTION

ITIpocyBaHH4A

KomyHiKa1isa 3 DJIEOBOK ayJHTOPIEID




IaTerpamia 4P y crpareriio

V3rom:keHICTh eJ1IeMEeHTIB OpieHTallig Ha clokruBayda

KoHkypeHTHa nlepeBara €InHa cTparerid

Konnenuis 4P crajia HAHIIOMyJIAPHIIIOK MOJIE/UTI0 MaPKETUHT-MIKC 1 BAKOPHUCTOBYEThCA B Oi3Hec Ta OCBITI 110

BCbOMY CBITY IIOHA/I, 60 POKIB



XUTOMUPCHKA
‘ NONITEXHIKA

JEPXABHUA YHIBEPCUTET

4. Iepapxist morped Adparama MacJjioy B
MAPKETHHIY

Prepared by Ph.D. Tetiana Zavalii



Iepapxia moTpeo MacJioy

ITipaMmizia MoTHBAIIll CIIOKHMBAYlB

AlGparam MacJioy, 1943

Teopild 1J1d pO3yMIHHS ITOBEIIHKU CIIOKHUBayviB



II'aTh piBHIB IOTPEO

Camopeasizanin
ITlorpe6a B moBa3si
ConiasibHI moTpe6n

IToTpe6a B Ge3nerri

®iziosoriuHi mnorpedu

Crio’kuBaul 3a/JOBOJIbHAIOTh HOTPEOH BiJl HUKHIX PIBHIB /10 BUIITUX



II'aTh piBHIB MOTPEO Y MAPKETHHTY

5

Camopeasizaiisa

KypcH po3BUTKY, TBOPUi
x001, mogopoxi
cAMOTIIIZHAHHS

4

IloBara Ta IIpecTH®R

[Tpemiym-6pennu,
cTaTycHI TOBapH,
Haropojin

3

IIpunanxe:xkHICTH

ConmMepesxi, K1ybu 3a
IHTepecamMu, CIIUIbHOTH

2

besnerxa

CTpaxyBaHHSs, aHTHBIPYCH,
CHTHAUTI3allll, rapaHTii

1

P131010TTIH1

[xa, Boma, ofAr, KHUTIIO,
JIKHA

MapKeTOoJI0TH O3UIIIOHYIOTh MPOAYKTH Ha Pi3HUX PIBHAX 3aJI€3KHO B/l IIJIbOBOI ayJIUTOPIl Ta KaTeropil ToBapy




Ilo3uIiIoBaHHA IPOAYKTY

OpHaKOBUM IPOJYKT MOKHA ITO3UIIIOBATH Ha PI3HUX PIBHAX ITOTPeO

ABTOMO01Ib AK BE3ITEKA

Hagiimicrs, cucremu 6e3meKku, crpaxyBaHHs,

CTaOUIBHICTD

ABTOMOO01LIBb AK CTATYC

JIrokcoBu# OpeH 1, MPeCTHK, BUBHAHHSA, COITiaJIbHe

CTaHOBHIIIE

I:xa ax ®I310JI0I'TA

[IIeuaka i>ka, 6a30Be XapuyBaHHsA, JOCTYIIHA ITiHA

I'xa ax COITAJII3AIIIA

Pecropanu 11 3ycTpiueil, poOMaHTHYHI Beuepi,

CHLIbHE JI03BLILIIA




Ax BUKOPpHMCTOBYBATH IIipaMixy

PoaymiHHA TOTPEO

Busuauutu, Ha Ko 1BHI 3HAXOAUTHCA
?
[[UThOBa ayauTopis. fAki moTpebu Aaa HUX

HaWBa KJTUBIIII 3apas.

CrBOpeHHHA

IIOB1IOMJIEHDb

AKIIeHTyBaTH B peKJiaMi caMe Ti HoTpeOH,
SIKI aKTYaJIbHI IJIS1 CIIO’KUBAIB.

l'oBopuTH IXH1BOIO MOBOIO.

Buoip xaHaJ/iB

bazosi moTpedm — MacoBi kaHaIH. Burmi
OTpeOH — CeJIEKTHUBHI, creliaIizoBaHi

KaHaJId KOMYHIKaITil.

ITiHOyTBOpEeHHHA

Huxgl piBHI — KOHKYPEHIIiA 3a I[IHOO.
Buimi piBHI — IiHHICTD BasKJIHBIIIA 3a

IiHY.




JIAKy10 32 yBary!



